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EXPLANATORY NOTE

This report combines the annual reports on Form 10-K for the year ended December 31, 2017 of Kite Realty Group

Trust, Kite Realty Group, L.P. and its subsidiaries. Unless stated otherwise or the context otherwise requires,

references to “Kite Realty Group Trust” or the “Parent Company” mean Kite Realty Group Trust, and references to the
“Operating Partnership” mean Kite Realty Group, L.P. and its consolidated subsidiaries. The terms “Company,” “we,” “us,”
and “our” refer to the Parent Company and the Operating Partnership collectively, and those entities owned or controlled

by the Parent Company and/or the Operating Partnership.

The Operating Partnership is engaged in the ownership, operation, acquisition, development and redevelopment of
high-quality neighborhood and community shopping centers in select markets in the United States. The Parent
Company is the sole general partner of the Operating Partnership and as of December 31, 2017 owned

approximately 97.7% of the common partnership interests in the Operating Partnership (“General Partner Units”). The
remaining 2.3% of the common partnership interests (“Limited Partner Units” and, together with the General Partner
Units, the “Common Units”) are owned by the limited partners.

We believe combining the annual reports on Form 10-K of the Parent Company and the Operating Partnership into
this single report benefits investors by:

enhancing investors’ understanding of the Parent Company and the Operating Partnership by enabling investors to
view the business as a whole in the same manner as management views and operates the business;

eliminating duplicative disclosure and providing a more streamlined and readable presentation of information because
a substantial portion of the Company’s disclosure applies to both the Parent Company and the Operating Partnership;
and

ereating time and cost efficiencies through the preparation of one combined report instead of two separate reports.

We believe it is important to understand the few differences between the Parent Company and the Operating
Partnership in the context of how we operate as an interrelated consolidated company. The Parent Company has no
material assets or liabilities other than its investment in the Operating Partnership. The Parent Company issues public
equity from time to time but does not have any indebtedness as all debt is incurred by the Operating Partnership. In
addition, the Parent Company currently does not nor does it intend to guarantee any debt of the Operating Partnership.
The Operating Partnership has numerous wholly-owned subsidiaries, and it also owns interests in certain joint
ventures. These subsidiaries and joint ventures own and operate retail shopping centers and other real estate assets.
The Operating Partnership is structured as a partnership with no publicly-traded equity. Except for net proceeds from
equity issuances by the Parent Company, which are contributed to the Operating Partnership in exchange for General
Partner Units, the Operating Partnership generates the capital required by the business through its operations, its
incurrence of indebtedness and the issuance of Limited Partner Units to third parties.

Shareholders’ equity and partners’ capital are the main areas of difference between the consolidated financial statements
of the Parent Company and those of the Operating Partnership. In order to highlight this and other differences between
the Parent Company and the Operating Partnership, there are separate sections in this report, as applicable, that
separately discuss the Parent Company and the Operating Partnership, including separate financial statements and
separate Exhibit 31 and 32 certifications. In the sections that combine disclosure of the Parent Company and the
Operating Partnership, this report refers to actions or holdings as being actions or holdings of the collective Company.
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Forward-Looking Statements

This Annual Report on Form 10-K, together with other statements and information publicly disseminated by us,
contains certain forward-looking statements within the meaning of Section 27A of the Securities Act of 1933 and
Section 21E of the Securities Exchange Act of 1934. Such statements are based on assumptions and expectations that
may not be realized and are inherently subject to risks, uncertainties and other factors, many of which cannot be
predicted with accuracy and some of which might not even be anticipated. Future events and actual results,
performance, transactions or achievements, financial or otherwise, may differ materially from the results,
performance, transactions or achievements, financial or otherwise, expressed or implied by the forward-looking
statements. Risks, uncertainties and other factors that might cause such differences, some of which could be material,
include but are not limited to:
national and local economic, business, real estate and other market conditions, particularly in light of low growth in
the U.S. economy as well as economic uncertainty caused by fluctuations in the prices of oil and other energy sources
and inflationary trends or outlook;
financing risks, including the availability of, and costs associated with, sources of liquidity;
our ability to refinance, or extend the maturity dates of, our indebtedness;
the level and volatility of interest rates;
the financial stability of tenants, including their ability to pay rent and the risk of tenant bankruptcies;
the competitive environment in which we operate;
acquisition, disposition, development and joint venture risks;
property ownership and management risks;
our ability to maintain our status as a real estate investment trust for federal income tax purposes;
potential environmental and other liabilities;

impairment in the value of real estate property we

own;
the impact of online retail competition and the perception that such competition has on the value of shopping center
assets;
risks related to the geographical concentration of our properties in Florida, Indiana and Texas;
tnsurance costs and coverage;
risks associated with cybersecurity attacks and the loss of confidential information and other business disruptions;
other factors affecting the real estate industry generally; and
other risks identified in this Annual Report on Form 10-K and, in other reports we file from time to time with the
Securities and Exchange Commission (the “SEC”) or in other documents that we publicly disseminate.

We undertake no obligation to publicly update or revise these forward-looking statements, whether as a result of new
information, future events or otherwise.
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PART I

ITEM 1. BUSINESS

Unless the context suggests otherwise, references to “we,” “us,” “our” or the “Company” refer to Kite Realty Group Trust and
our business and operations conducted through our directly or indirectly owned subsidiaries, including Kite Realty

Group, L.P., our operating partnership (the “Operating Partnership”).

Overview

Kite Realty Group Trust is a publicly-held real estate investment trust which, through its majority-owned subsidiary,
Kite Realty Group, L.P., owns interests in various operating subsidiaries and joint ventures engaged in the ownership,
operation, acquisition, development, and redevelopment of high-quality neighborhood and community shopping
centers in selected markets in the United States. We derive revenues primarily from activities associated with the
collection of contractual rents and reimbursement payments from tenants at our properties. Our operating results
therefore depend materially on, among other things, the ability of our tenants to make required lease payments, the
health and resilience of the United States retail sector, interest rate volatility, job growth and overall economic and
real estate market conditions.

As of December 31, 2017, we owned interests in 117 operating and redevelopment properties totaling approximately
23.3 million square feet. We also owned two development projects under construction as of this date. Our retail
operating portfolio was 94.8% leased to a diversified retail tenant base, with no single retail tenant accounting for
more than 2.5% of our total annualized base rent. In the aggregate, our largest 25 tenants accounted for 34.9% of our
annualized base rent. See Item 2, “Properties” for a list of our top 25 tenants by annualized base rent.

Significant 2017 Activities
Operating Activities

We continued to drive strong operating results from our portfolio as follows:

Net income attributable to common shareholders was $11.9 million for the year ended December 31, 2017;

Same Property Net Operating Income ("Same Property NOI") increased 2.9% in 2017 compared to 2016 primarily
due to increases in rental rates, an increase in economic occupancy, and improved expense control and operating
expense recovery;

We executed leases on 393 individual spaces for approximately 2.3 million square feet of retail space, achieving a
blended cash rent spread of 9.0% for comparable leases;

Including the eight properties under redevelopment, our operating portfolio annual base rent per square foot as of
December 31, 2017 was $16.32, an increase of $0.54 or 3.4% from the end of the prior year; and

Small shop leased percentage was 90.5% as of December 31, 2017, an increase of 160 basis points over the prior year.

Development and Redevelopment Activities

We believe evaluating our operating properties for development and redevelopment opportunities enhances
shareholder value as it will make them more attractive for leasing to new tenants and it improves long-term values and
economic returns. We initiated, advanced, and completed a number of development and redevelopment activities in
2017, including the following:

€ddy Street Commons — Phase II in South Bend, Indiana — Phase II of Eddy Street Commons is a mixed-use
development at the University of Notre Dame that will include a retail component, apartments, townhomes, and a
community center. The total projected costs for the project are currently $89.2 million. We are in the final stages of
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entering into a ground sublease with a multi-family developer who will fund the majority of these costs, leaving our

share of the projected costs at $8.4 million.
We also began construction of a full-service Embassy Suites hotel at Phase I of Eddy Street Commons, which we

project will cost $45.7 million to construct. In the fourth quarter of 2017, we entered into a joint venture in which we
own a 35% non-controlling interest to develop and own this hotel. We expect our pro-rata share
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of the total estimated project costs to be $13.9 million. Funding for both Eddy Street Commons projects will include a
total of $22.1 million in net tax increment financing proceeds.

Holly Springs Towne Center — Phase II near Raleigh, North Carolina — O2 Fitness opened in December 2017,
completing the Phase II expansion. This development is also anchored by Bed Bath & Beyond, DSW, and Carmike
Theatres.

Parkside Town Commons — Phase II near Raleigh, North Carolina — Phase II of this development is anchored by Frank
.CineBowl and Grille, Golf Galaxy, Stein Mart, and Hobby Lobby, the latter opening in December 2017. We
transitioned this development project to the operating portfolio at the end of the second quarter of 2017. The property
18 97.5% leased as of December 31, 2017.

Under Construction Redevelopment, Reposition, and Repurpose (“3-R”) Projects. Our 3-R initiative continued to
progress in 2017. There are a total of seven projects currently under construction, which have an estimated combined
annualized return of approximately 8% to 9%, with an aggregate cost expected to range from $71 million to $77
million. Another four projects are under active evaluation.

We completed construction on the following 3-R projects during 2017:

Bolton Plaza in Jacksonville, Florida — We replaced vacant shop space with Marshalls, which opened in March 2017,
and Aldi, which opened in January 2018. Total costs were $5.2 million, and the projected annual return is 10.5%.
Castleton Crossing in Indianapolis, Indiana — We demolished certain existing space and created a new outparcel small
shop building. The new tenants include Chipotle, Capriotti's and Verizon Wireless. Total costs were $3.3 million, and
the projected annual return is 11.8%.

Centennial Gateway in Las Vegas, Nevada — We recaptured an existing anchor space and retenanted with Trader Joe's,
which opened in June 2017. Total costs were $1.1 million, and the projected annual return is 30.0%.

Market Street Village in Fort Worth, Texas — We recaptured a 15,000 square foot anchor space and retenanted with
Party City, which opened in April 2017. Total costs were $0.8 million, and the projected annual return is 30.9%.
Northdale Promenade in Tampa, Florida — We rightsized and demolished certain small shop space to add Ulta Beauty
and Crispers, which opened in 2016, and Tuesday Morning, which opened in July 2017. Total costs were $4.2 million,
and the projected annual return is 14.4%.

Portofino Shopping Center - Phase I in Houston, Texas — We constructed two small shop buildings on outparcels and
added several tenants, including Mattress Firm and Destination XL. Total costs were $5.1 million, and the projected
annual return is 9.1%.

Trussville Promenade in Birmingham, Alabama — We replaced vacant shop space with Ross Dress for Less, which
opened in November 2017. Total costs were $3.7 million, and the projected annual return is 9.5%.

We commenced construction on the following 3-R projects during 2017:

Beechwood Promenade in Athens, Georgia — This project includes replacing vacant anchor and shop space with
Michaels and constructing a new outlot for Starbucks. We expect total costs for this project to range between $8
million to $9 million, with an estimated annualized return of approximately 8.5% to 9.5%.

Burnt Store Promenade in Punta Gorda, Florida — We completed construction on a new expanded Publix Supermarket,
which opened in July 2017. We executed leases with Pet Supermarket, Inc., which opened in July 2017, and Anytime
Fitness, which opened in October 2017. We expect to lease additional vacant shop space in 2018. We expect total
costs for this project to range between $9 million to $10 million, with an estimated annualized return of approximately
10.5% to 11.5%.

Centennial Center in Las Vegas, Nevada — This project will include repositioning two retail buildings totaling 14,000
square feet, construction of a new Panera Bread outlot, and enhancing
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buildings and improving access to the main entry point. We expect total costs for this project to range between $4
million to $5 million, with an estimated annualized return of approximately 10.0% to 11.0%.
Fishers Station in Indianapolis, Indiana — We demolished the previous anchor space and executed a 123,000 square
foot ground lease for a new Kroger Marketplace. We expect total costs for this project to range between $10.5 million
to $11.5 million, with an estimated annualized return of approximately 9.5% to 10.5%.
Rampart Commons in Las Vegas, Nevada — This project includes relocating, retenanting, and renegotiating
leases as part of a new development plan. We will upgrade building facades and landscape throughout the
center. This project is anchored by Williams Sonoma, Pottery Barn, Ann Taylor, North Italia, Athleta, Flower
Child, Honey Salt and P.F. Chang's. We expect total costs for this project to range between $16 million to $17
million, with an estimated annualized return of approximately 7.0% to 7.5%.

Financing and Capital Raising Activities.

In 2017, we were able to maintain our strong balance sheet, financial flexibility and liquidity to fund future

growth. We ended the year with approximately $398 million of combined cash and borrowing capacity on our
unsecured revolving credit facility. We have a well-laddered debt maturity schedule with only $82.4 million maturing
through December 31, 2020 and a debt service coverage ratio of 3.5x as of December 31, 2017. We have been
assigned investment grade corporate credit ratings from two nationally recognized credit rating agencies. These
ratings were unchanged during 2017.

Portfolio Recycling Activities

During 2017, we sold four non-core operating properties. These sales generated $78 million of gross proceeds that
were used to pay down our existing unsecured revolving credit facility and partially fund our redevelopment costs.

Cash Distributions
We declared total cash distributions of $1.225 per common share with payment dates as follows:

Amount
Payment Date Per

Share
April 13,2017 $0.3025
July 13, 2017 $0.3025
October 13, 2017 $0.3025
January 12,2018 $0.3175

Business Objectives and Strategies

Our primary business objectives are to increase the cash flow and value of our properties, achieve sustainable
long-term growth and maximize shareholder value primarily through the operation, acquisition, development, and
redevelopment of well-located community and neighborhood shopping centers. We invest in properties with
well-located real estate and strong demographics, and we use our leasing and management strategies to improve the
long-term values and economic returns of our properties. We believe the properties in our 3-R initiative represent
attractive opportunities for profitable renovation and expansion.

We seek to implement our business objectives through the following strategies, each of which is more completely
described in the sections that follow:
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Operating Strategy: Maximizing the internal growth in revenue from our operating properties by leasing and

re-leasing to a diverse group of retail tenants at increasing rental rates, when possible, and redeveloping or

renovating certain properties to make them more attractive to existing and prospective tenants and consumers;
Growth Strategy: Using cash flow, equity, and debt capital prudently to selectively acquire additional retail properties
and redevelop or renovate our existing properties where we believe that investment returns would meet or exceed

internal benchmarks; and
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Financing and Capital Preservation Strategy: Maintaining a strong balance sheet with sufficient flexibility to fund our
operating and investment activities. Funding sources include the public equity and debt market, our existing
revolving credit facility, new secured debt, internally generated funds, proceeds from selling land and properties that
no longer fit our strategy, and potential strategic joint ventures. We continuously monitor the capital markets and may
consider raising additional capital when appropriate.

Operating Strategy. Our primary operating strategy is to maximize rental rates and occupancy levels by attracting and
retaining a strong and diverse tenant base. Most of our properties are located in regional and neighborhood trade areas
with attractive demographics, which allows us to maintain and, in many cases, increase occupancy and rental rates.
We seek to implement our operating strategy by, among other things:

increasing rental rates upon the renewal of expiring leases or re-leasing space to new tenants while minimizing
vacancy to the extent possible;

maximizing the occupancy of our operating portfolio;

minimizing tenant turnover;

maintaining leasing and property management strategies that maximize rent growth and cost recovery;

maintaining a diverse tenant mix that limits our exposure to the financial condition of any one tenant or any category
of tenants;

maintaining and improving the physical appearance, condition, and design of our properties and other improvements
located on our properties to enhance our ability to attract customers;

tmplementing defensive strategies against e-commerce competition;

actively managing costs to minimize overhead and operating costs;

Mmaintaining strong tenant and retailer relationships in order to avoid rent interruptions and reduce marketing, leasing
and tenant improvement costs that result from re-leasing space to new tenants; and

taking advantage of under-utilized land or existing square footage, reconfiguring properties for more profitable use,
and adding ancillary income sources to existing facilities.

We successfully executed our operating strategy in 2017 in a number of ways, including Same Property NOI growth
of 2.9%, or 3.2% excluding the impact of the 3-R initiative, a blended new and renewal cash leasing spread of 9.0%,
and an increase in our small shop leased percentage to 90.5% as of year end, an increase of 160 basis points over the
prior year. We have placed significant emphasis on maintaining a diverse retail tenant mix which has resulted in no
tenant accounting for more than 2.5% of our annualized base rent. See Item 2, “Properties” for a list of our top tenants
by gross leasable area ("GLA") and annualized base rent.

Growth Strategy. Our growth strategy includes the selective deployment of resources to projects that are expected to
generate investment returns that meet or exceed our internal benchmarks. We implement our growth strategy in a
number of ways, including:

continually evaluating our operating properties for redevelopment and renovation opportunities that we believe will
make them more attractive for leasing to new tenants, right sizing anchor space while increasing rental rates, or
re-leasing to existing tenants at increased rental rates;

disposing of selected assets that no longer meet our long-term investment criteria and recycling the net proceeds into
assets that provide attractive returns and rent growth potential in targeted markets or using the proceeds to repay debt,
thereby reducing our leverage; and

selectively pursuing the acquisition of retail operating properties, portfolios and companies in markets with strong
demographics.

In evaluating opportunities for potential acquisition, development, redevelopment and disposition, we consider a
number of factors, including:

the expected returns and related risks associated with the investments relative to our combined cost of capital to make
such investments;
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the current and projected cash flow and market value of the property and the potential to increase cash flow and
market value if the property were to be successfully re-leased or redeveloped;

the price being offered for the property, the current and projected operating performance of the property, the tax
consequences of the transaction, and other related factors;

opportunities for improving the tenant mix at our properties through the placement of anchor tenants such as value
retailers, grocers, soft goods stores, theaters, or sporting goods retailers, as well as an further enhancing a diverse
tenant mix that includes restaurants, specialty shops, service retailers such as banks, dry cleaners and hair salons, and
shoe and clothing retailers, some of which provide staple goods to the community and offer a high level of
convenience;

the configuration of the property, including ease of access, availability of parking, visibility, and the demographics of
the surrounding area; and

the level of success of existing properties in the same or nearby markets.

In 2017, we delivered nine development and 3-R projects to the operating portfolio, and we expect to deliver several
more in 2018. Our 3-R initiative currently includes seven projects under construction with total estimated costs of $71
million to $77 million. In addition, we are currently evaluating additional opportunities at four of our operating
properties, with total estimated costs expected to be in the range of $40 million to $56 million.

Financing and Capital Preservation Strategy. We finance our acquisition, development, and redevelopment activities
seeking to use the most advantageous sources of capital available to us at the time. These sources may include the
reinvestment of cash flows generated by operations, the sale of common or preferred shares through public offerings
or private placements, the reinvestment of proceeds from the disposition of assets, the incurrence of additional
indebtedness through secured or unsecured borrowings, and entering into real estate joint ventures.

Our primary financing and capital preservation strategy is to maintain a strong balance sheet and enhance our
flexibility to fund operating and investment activities in the most cost-effective way. We consider a number of factors
when evaluating the amount and type of additional indebtedness we may elect to incur. Among these factors are the
construction costs or purchase prices of properties to be developed or acquired, the estimated market value of our
properties and the Company as a whole upon consummation of the financing, and the ability to generate cash flow to
cover expected debt service.

Strengthening our balance sheet continues to be one of our top priorities. We maintain an investment grade credit
rating and completed an inaugural public offering of senior unsecured notes in 2016. We expect our investment grade
credit rating will continue to enable us to opportunistically access the public unsecured bond market and will allow us
to lower our cost of capital and provide greater flexibility in managing the acquisition and disposition of assets in our
operating portfolio.

We intend to continue implementing our financing and capital strategies in a number of ways, which may include one
or more of the following actions:

prudently managing our balance sheet, including maintaining sufficient capacity under our unsecured revolving credit
facility so that we have additional capacity available to fund our development and redevelopment projects and pay
down maturing debt if refinancing that debt is not practical;

extending the maturity dates of and/or refinancing our near-term mortgage, construction and other indebtedness;
expanding our unencumbered asset pool;

raising additional capital through the issuance of common shares, preferred shares or other securities;

managing our exposure to interest rate increases on our variable-rate debt through the selective use of fixed rate
hedging transactions;

tssuing unsecured bonds in the public markets, and securing property-specific long-term non-recourse financing; and
entering into joint venture arrangements in order to access less expensive capital and to mitigate risk.

13
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The United States commercial real estate market continues to be highly competitive. We face competition from other
REITs and other owner-operators engaged in the ownership, leasing, acquisition, and development of shopping
centers as well as from numerous local, regional and national real estate developers and owners in each of our
markets. Some of these competitors may have greater capital resources than we do, although we do not believe that
any single competitor or group of competitors in any of the primary markets where our properties are located are
dominant in that market.

We face significant competition in our efforts to lease available space to prospective tenants at our operating,
development and redevelopment properties. The nature of the competition for tenants varies based on the
characteristics of each local market in which we own properties. We believe that the principal competitive factors in
attracting tenants in our market areas are location, demographics, rental rates, the presence of anchor stores,
competitor shopping centers in the same geographic area and the maintenance, appearance, access and traffic patterns
of our properties. There can be no assurance in the future that we will be able to compete successfully with our
competitors in our development, acquisition and leasing activities.

Government Regulation

We and our properties are subject to a variety of federal, state, and local environmental, health, safety and similar
laws, including:

Americans with Disabilities Act. Our properties must comply with Title III of the Americans with Disabilities Act (the
"ADA"), to the extent that such properties are public accommodations as defined by the ADA. The ADA may require
removal of structural barriers to access by persons with disabilities in certain public areas of our properties where such
removal is readily achievable. We believe our properties are in substantial compliance with the ADA and that we will
not be required to make substantial capital expenditures to address the requirements of the ADA. However,
noncompliance with the ADA could result in the imposition of fines or an award of damages to private litigants. The
obligation to make readily accessible accommodations is an ongoing one, and we will continue to assess our
properties and make alterations as appropriate in this respect.

Affordable Care Act. Effective January 2015, we may be subject to excise taxes under the employer mandate
provisions of the Affordable Care Act ("ACA") if we (i) do not offer health care coverage to substantially all of our
full-time employees and their dependents or (ii) do not offer health care coverage that meets the ACA's affordability
and minimum value standards. The excise tax is based on the number of full-time employees. We do not anticipate
being subject to a penalty under the ACA; however, even in the event that we are, any such penalty would be less than
$0.3 million, as we had 147 full-time employees as of December 31, 2017.

Environmental Regulations. Some properties in our portfolio contain, may have contained or are adjacent to or near
other properties that have contained or currently contain underground storage tanks for petroleum products or other
hazardous or toxic substances. These storage tanks may have released, or have the potential to release, such substances
into the environment.

In addition, some of our properties have tenants which may use hazardous or toxic substances in the routine course of
their businesses. In general, these tenants have covenanted in their leases with us to use these substances, if any, in
compliance with all environmental laws and have agreed to indemnify us for any damages we may suffer as a result of
their use of such substances. However, these lease provisions may not fully protect us in the event that a tenant
becomes insolvent. Finally, one of our properties has contained asbestos-containing building materials, or ACBM, and
another property may have contained such materials based on the date of its construction. Environmental laws require
that ACBM be properly managed and maintained, and fines and penalties may be imposed on building owners or
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operators for failure to comply with these requirements. The laws also may allow third parties to seek recovery from
owners or operators for personal injury associated with exposure to asbestos fibers.

Neither existing environmental, health, safety and similar laws nor the costs of our compliance with these laws has
had a material adverse effect on our financial condition or results operations, and management does not believe they
will in the future. In addition, we have not incurred, and do not expect to incur, any material costs or liabilities due to
environmental contamination at properties we currently own or have owned in the past. However, we cannot predict
the impact of new or changed laws or regulations on properties we currently own or may acquire in the future.

With environmental sustainability becoming a national priority, we have continued to demonstrate our strong
commitment to be a responsible corporate citizen through resource reduction and employee training that have resulted

in reductions of energy consumption, waste and improved maintenance cycles.

Insurance

16



Edgar Filing: KITE REALTY GROUP TRUST - Form 10-K

We carry comprehensive liability, fire, extended coverage, and rental loss insurance that covers all properties in our
portfolio. We believe the policy specifications and insured limits are appropriate and adequate given the relative risk
of loss, the cost of the coverage, and industry practice. Certain risks such as loss from riots, war or acts of God, and, in
some cases, flooding are not insurable; and therefore, we do not carry insurance for these losses. Some of our policies,
such as those covering losses due to terrorism and floods, are insured subject to limitations involving large deductibles
or co-payments and policy limits that may not be sufficient to cover losses.

Offices

Our principal executive office is located at 30 S. Meridian Street, Suite 1100, Indianapolis, IN 46204. Our telephone
number is (317) 577-5600.

Employees

As of December 31, 2017, we had 147 full-time employees. The majority of these employees were based at our
Indianapolis, Indiana headquarters.

Segment Reporting

Our primary business is the ownership and operation of neighborhood and community shopping centers. We do not
distinguish or group our operations on a geographical basis, or any other basis, when measuring performance.
Accordingly, we have one operating segment, which also serves as our reportable segment for disclosure purposes in
accordance with accounting principles generally accepted in the United States ("GAAP").

Available Information

Our Internet website address is www .kiterealty.com. You can obtain on our website, free of charge, a copy of our
Annual Report on Form 10-K, our quarterly reports on Form 10-Q, our current reports on Form 8-K, and any
amendments to those reports, as soon as reasonably practicable after we electronically file such reports or amendments
with, or furnish them to, the SEC. Our Internet website and the information contained therein or connected thereto are
not intended to be incorporated into this Annual Report on Form 10-K.

Also available on our website, free of charge, are copies of our Code of Business Conduct and Ethics, our Code of
Ethics for Principal Executive Officer and Senior Financial Officers, our Corporate Governance Guidelines, and the
charters for each of the committees of our Board of Tru